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ORE than ever I realize that 

“the old order changeth.” That 
the automobile industry as such is 
dormant for the duration and that 
we who have made our living for 
lo, these many years out of the 
manufacture and sale of motor cars 
must gulp down the nostalgic lump 
in our throats as we remember 
yesteryear and the glory of an in- 
dustry that has taken a sleeping 
powder. 

For we are at war now—at war 
up to our ears and are Uncle Sam’s 
main contributors in arming his 
soldiers, his sailors and his airmen 
to insure the victory of the United 
Nations. Those of us in the home 
guard have an almost as important 
a duty—it’s our job to “keep ’em 
rolling,” for, after all, transporta- 
tion for not only the armed forces 
but those engaged in the manufac- 
ture of airplanes, tanks, guns and 
ships, is necessary to guarantee 
this victory and warrant the belief 
of the automobile industry that it 
is Uncle Sam’s main “crutch.” 
Those behind the lines must serv- 
ice this transportation and in so 
doing our thousands of dealers will 
more than do their bit. 

* * OK 

THESE thoughts came to me last 
Tuesday when I visited Detroit's 
General Motors building, whose 
magnificent and palatial motor car 
salesrooms and lobby have been 
converted into a permanent “Arms 
for Victory” exhibition so John Q. 
Public and his family can see for 
themselves what this great corpo- 
ration is manufacturing in the way 
of lethal weapons. It is a most im- 
pressive display, one that is inspi- 
rational and morale-building. Save 
for a few Cadillacs and Oldsmo- 
biles in one of the west-end sales- 
rooms, there isn’t a bit of automo- 
bile flavor remaining on the ground 
floor of the historic building. I left 
the exhibition fully convinced that 
so far as General Motors is con- 
cerned, the conversion from auto- 
mobile manufacture to war prod- 
ucts has been completed; that it is 
100 percent committed to produc- 
ing weapons that will win the war 
for Uncle Sam and his colleagues. 

*~ x * 

VINCENT BENDIX’S connection 
with the Bendix Aviation Corp., 
which he founded, was completely 
severed last week when his resig- 
nation as chairman of its board 
was accepted. Thus passes out of 
the automobile picture a man who 
for some 30 years had been a dy- 
namic personality in the business 
and had made major contributions 
to the development of the motor 
car, a man who certainly is en- 
titled to a big niche in our Hall of 
Fame. 

I first knew Bendix in my Chi- 
cago days when he came into the 
picture as a manufacturer of the 
high-wheel motor buggy. Clever en- 
gineer that he is, he introduced the 
Bendix drive, the link that made 
mechanically possible the auto- 
matic starting of the automobile 
engine after the buggy adventure. 
This gadget undoubtedly is respon- 
sible for thousands of women be- 
coming drivers, because of the 
elimination of the starting crank. 

* * * 

STARTED up the ladder by the 
Bendix drive, Vincent added to his 
laurels in the middle ’20’s by buy- 
ing the four-wheel brake patents 
of the Frenchman, Perrot, and in- 
troducing these brakes into this 
country. Which produced the quip: 
“Bendix starts ’em and he also 
stops ’em”—starts ’em with the 
drive and stops ’em with the 


brakes. 
—Curis SINSABAUGH 
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Automotive News, the Newspaper of the Industry, recognizes 
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will carry news, illustrations, regular departments and adver- 
tising as heretofore. 
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Nash Dealers Get Cash Advance 


Company Gives $10 Monthly for Each New Car, at No Charge; 
Truck, Bus, Trailer Makers Set War-Vehicle Output Pool; 
Used Car Guides Set; Dealers Map Sales Drives 


Offering Nash dealers a cash advance of 

Nash Dealers $10 per car a month every month until 

Get Monthly March 15, 1943, or until cars are sold, 

Cash Advances Nash-Kelvinator last week became the 

sixth car maker to make financial aid 

available to dealers (General Motors divisions recently 

offered to buy back 1942 cars from GM dealers). The plan, 

whereby Nash-Kelvinator will underwrite the advances, 

was announced in Chicago by Frank R. Pierce, vice-presi- 
dent in charge of sales. 

The government, Pierce pointed out, will permit retailers 
to add one percent a month to the retail sales price of the 
car for each month that the car is “frozen.” The $10 per 
car basis of the Nash-Kelvinator plan is approximately one 
percent of the average retail price. The Nash-Kelvinator 
arrangement, which starts with payments on or after April 
15, also is retroactive and will permit retailers to draw $10 
per car per month for the months of February and March 
also. 


Nash-Kelvinator will underwrite the “Monthly Income 
Plan” and will carry it out through the finance companies 
which serve Nash dealers. The corporation will pay the in- 
terest on the money, and the financial assistance will cost 
dealers nothing, Pierce stated. 


“The Nash-Kelvinator plan is, we believe, the best way 
to help retailers now,” Pierce said. “It provides an immedi- 
ate cash income for our dealers, which helps them to stay 
in business, helps them to wait and realize a full gross 
profit on their new car investment, and helps them to liqui- 
date their new car stock in an orderly and profitable 
manner.” 

x *k * 


Pooling of technical information and facili- 

Truck, Bus’ ties to speed production of military vehicles, 

Makers Pool was pledged last week by all manufacturers 

Resources of trucks, buses and trailers, who joinea 

hands for the first time in the industry’s 

history to become part of the Automotive Council for War 

Production. Irving B. Babcock, president of Yellow Truck 

and Coach Mfg. Co., was elected chairman of the division’s 

governing board which will deal with problems of produc- 
tion, engineering, parts output and distribution. 


Other members of the board are: Truck representatives, 
Robert F. Black, (White), P. V. Moulder (International 
Harvester), E. J. Bush (Diamond T), R. I. Roberge (Ford), 
L. J. Purdy (Dodge), W. A. Olen (Four-Wheel Drive) ; 
Bus representative: Charles Guernsey (ACF) ; Trailer rep- 
resentatives: Harvey Fruehauf (Fruehauf) and M. J. 
Neeley (Hobbs). 


News in Brief: Patents, Carriers, Aid 


neering research department of 


Challenge to OPA: 
Prove It Ain’t So 


€ 


‘, . . Use the utmost restraint in issuing certificates; 
question the applicant about the vehicle or vehicles he 
has on hand, and the precise service to which the vehicle. 
... 4s to be put. WE WISH TO AUTHORIZE THE SALE 
OF AS FEW PASSENGER VEHICLES AS POSSIBLE.” 


This quotation is taken from a letter sent local ration- 
ing boards by Paul Barksdale d’Orr, California rationing 
administrator, and supposedly it bears the stamp of 
approval of OPA officials. 


We'd like to believe this communication isn’t true. 
We'd hate to think that OPA officials are running out on 
their promises that (a) dealers will be able to sell all 
their frozen cars during 1942, and (b) that dealers will 
be enabled to obtain a reasonable portion of their full 


profit on each deal. 
* * * * 


Reports, based on OPA officials’ statements made at 
dealer meetings during the past week, indicate that OPA 
is ready to liberalize the new-car rationing order so that 
quotas can be reached. Let’s hope the reports are true— 
that the action will come immediately, that OPA will 
rewrite the order liberally, and that OPA will insist on 
liberal interpretations by local boards. 


Appraisal guides, to be followed in determin- 

Used Car ing the credit values of used cars under new 
Guides Are installment-sales regulations effective April 1, 
Designated were announced last week by the Federal Re- 

serve Board. Maximum credit value of an auto- 
mobile after April 1, will be 66 2/3 percent of whichever 
is lower: Actual purchase price, or appraisal guide value 
plus taxes. Cars of 1934 or earlier vintage are excepted, the 
maximum credit value being 66 2/3 percent of cash pur- 
chase price. 

To be used in any part of the United States, the FRB has 
designated certain editions of the NADA used car guide, 
the Market Record and the Red Book or Blue Book. Certain 
other guides have also been designated in particular sec- 
tions. Those are the Market Analysis Report (published in 
Boston), American Auto Appraisal (Detroit), Wisconsin 
Automobile Valuation Guide, Nebraska Used Car Survey, 
Kelley Blue Book (Los Angeles), Official Guide (Los 

Angeles) and Northwest 
Used Car Values (Seattle). 


x * * 


Delaware Mo- 
Del., Akron tor Trades 


Vital Patents Freed 

DETROIT.—Settlement of the 
government’s anti-trust suit 
against Standard Oil of New 
Jersey last week released thou- 
sands of patents for free licens- 
ing until after the war, includ- 
ing both German and American- 
developed methods of producing 
synthetic rubber and gasoline. 
Standard Oil agreed to a con- 
sent decree in the government’s 
complaint of an illegal combine 
with the German dye trust to 
restrain trade. 


Lindbergh OK’d 
DEARBORN. — Charles A. 
Lindbergh last week advised 
Ford Motor Co. officials that the 
War department had approved 
his acceptance of Henry Ford’s 
offer of a position in the engi- 


the company’s Willow Run 
bomber plant. It was not dis- 
closed what Lindbergh’s duties 
would be or when he would start 
work at the bomber plant. 


Carrier Merger OK’d 


WASHINGTON.—ICC has 
granted Associated Transport, 
Inc., permission to acquire con- 
trol of eight large motor carrier 
companies operating along the 
Eastern seaboard. The merger 
had been opposed by the Secre- 
tary of Agriculture, the anti- 
trust division of the Justice De- 
partment, the National Grange 
and private associations on the 
grounds that the merger of 
these companies would unduly 
restrain commercial motor car- 
rier competition. 


Why Not Cars? 
WASHINGTON. — WPB Fri- 
day unfroze stocks of domestic 
electric refrigerators held by 
dealers and allowed their unre- 


stricted retail sale. Previously 
the WPB had allowed dealers 
to sell 100 new units or 1/12 of 
the number sold in 1941. 


Aid Small Firms 

WASHINGTON.—Designed to 
help thousands of small plants 
and industries share in war pro- 
duction, legislation was _ ap- 
proved last week by the Senate 
banking committee which auth- 
orized a $100,000,000 fund for the 
program. The prosed “smaller 
war plants” corporation would 
receive its $100,00,000 capital 
from the Treasury. 


Dealers Map Assn. mem- 
Campaigns bers have de- 

cided to try a 
newspaper advertising cam- 
paign of an educational na- 
ture, to inform the public 
how and under what condi- 
tions they can purchase au- 
tomobiles in accordance 
with present rationing re- 
strictions. Believing the 
public is unaware of the 
provisions provided by the 
new-car rationing regula- 
tions and is refraining from 
applying for certificates, 
the Akron District Auto- 
mobile Dealers Assn. has 
launched an intensive sales 
campaign. 
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For Cars, Trucks: 


AUTOMOTIVE NEWS, MARCH 30, 1942 


Million Tires Released 


For April Rationing 


Special to Automotive News 

WASHINGTON. — In addition to 
101,636 new tires, 470,317 recapped 
tires will be made available to taxi 
drivers, denfense workers, travel- 
ling salesmen and certain other 
civilians, the OPA announced last 
week. 

These will constitute the first re- 
lease of tires for passenger cars, 
other than those listed as eligible 
under the new-tire rationing pro- 
gram. 

The new order for April also 
makes available for trucks 275,523 
new tires and 246,442 recapped 
tires. 

OPA officials said the new quota 


Fuel Rationing 
Seen on National 
Basis Eventually 


BOSTON.—Probability that gaso- 
line rationing will eventually be- 
come nationwide is seen in assur- 
ances the Massachusetts Commit- 
tee on Public Safety has received 
from the Petroleum Administra- 
tor’s office in Washington, Gov. 
Saltonstall announced last week. 

Gov. Saltonstall said he had been 
assured by J. C. Richdale, head of 
the fuel division of Public Safety 
committee, who had conferred with 
Oil Chief Harold Ickes. Ickes is 
now preparing ration cards for 19 
Eastern and two Northwest states, 
where deliveries already have been 
reduced 20 percent. 

Meanwhile, oil experts say that 
a realistic rationing program would 
call for a 50 percent reduction in 
gasoline in the Atlantic Seaboard 


states. 
*s * & 


Fuel Ration Chief 


WASHINGTON. — Appointment of 
Joel Dean as chief of gasoline ration- 
ing in the no. created Rationing 
Division of the Office of Price Admin- 
istration, is announced by Acting Price 
Administrator John E. amm. Dean, 
an industrial engineer and assistant 
rofessor at the School of Business of 
he University_ of Chicago has been 
serving since July as price executive 
of the Machinery Section of OPA. 


Advertising 


Canada Bars Price Rise 

Canadian Wartime Prices and 
Trade Board announces that no 
person may sell or purchase in 
Canada any newspaper, magazine 
or periodical at a price higher than 
that prevailing from Sept. 15 to 
Oct. 11, 1941, and that price in- 
creases recently announced by sev- 
eral United States publications will 
not apply in Canada. 

* * * 
$1,920,000,000 In ’41 

L. D. H. Weld, director of re- 
search, McCann- Erickson, Inc., 
states in Printers Ink, that $1,920,- 
000,000 was paid out for advertis- 
ing in its various forms in 1941. 
His estimated figures for 1941 are 
as follows: newspapers, $610,000,000; 
direct mail, $315,000,000; radio, 
$225,000,000; magazines, $180,000,- 
000; outdoor, $65,000,000; trade and 
business papers, $55,000,000; farm 
papers, $16,000,000; miscellaneous, 
$454,000,000; total, $1,920,000,000. 

* 


Dodge Dealers Campaign 

Detroit Dodge dealers, in cooper- 
ative factory ads, are urging those 
“who can buy new cars and trucks” 
to visit dealers and get the facts 
on rationing, etc. Also plugging 
“Pay-As-You-Drive” service  pro- 
gram. 


purposely specified recapped rath- 
er than retreaded tires, as part of 
a move to discourage retreading. 
The latter process uses slightly 
more rubber, it was explained, 
since new rubber is added to the 
sides as well as to the top of a 
retreaded tire; in recapping, new 
rubber is applied only to the sur- 
face of the tire which touches the 
highway. 

Under the April quota, recapped 
tires will be made available to at 
least some of the passenger-car 
owners classified under List B of 
the tire-rationing regulations. It 
was emphasized, however, that the 
needs of the persons eligible for 
new tires would be taken care of 
in every instance before recaps 
were granted to List B applicants. 

To make certain this policy is 
followed, local rationing boards are 
forbidden to grant purchase certi- 
ficates to List B applicants until 
April 25, although the applications 
may be filed at any time prior to 
that date. 

Eligible under List B are: 


Licensed taxi cabs, passenger 
cars used by defense workers, cars 
used by Federal, state or local 
government employes, passenger 
cars used to transport farm prod- 
ucts if no trucks or other means 
of transportation are available; 
transportation of traveling sales- 
men selling farm, industrial equip- 
ment, foods or medical supplies 
the distribution of which is essen- 
tial to the war effort, and trans- 
portation of newspapers for whole- 


sale delivery. 
+ * 


Loock Says Tire Picture 


Isn’t too Gloomy 


CHICAGO.—Efforts to scare the 
public unduly regarding the tire 
situation were attacked last week 
by Robert J. Loock, recently elected 
president of the Motor and Equip- 
ment Wholesalers Assn. 

Loock cited the record produc- 
tion of 9,307,915 cars and trucks, 
all with five or more new tires, in 
1940-1941; the peak production of 
120,728,738 new tires in the same 
period; the longer life built into 
tires; the fact that the average car 
owner drives less than 8,000 miles 
a year; the tendency of motorists 
to drive less, and the continued use 
of tires which in previous years 
would have been consigned to the 
junk pile, as evidenced by heavy 
sales of blow-out patches and re- 


liners. 
* * * 


Tire Buy-Back Extended 


DETROIT.—Time within which 
tire dealers and jobbers must give 
notice of their intent to sell back 
new passenger car tires and tubes 
under the recently-announced “tire 
return plan” has been extended to 
March 31, Acting Price Administra- 
tor John E. Hamm announces. The 
final date, by which tires to be sold 
back must actually be shipped, has 
been extended to April 15. 


NADA to Sponsor 
Maintenance Units 


DETROIT. — At request of Ord- 
nance division, NADA’s executive 
committee is sponsoring formation 
of six Ordnance batallions, one for 
each region, for maintenance work 
on mechanical units being used by 
the Army. 

Herman Goodin, NADA’s first 
vice-president, will head the organi- 
zational drive. 


‘New Cars Now on Sale’ 


Proves Business-Getter 


WILMINGTON, Del.—Productive of many inquiries and sales— 
that’s the stamp that Frank W. Diver, past president of the Dela- 
ware Automobile Dealers Assn., places on AUTOMOTIVE NEWS’ sugges- 
tion (March 16, page two) that dealers invite prospective customers 
into showrooms by displaying in their windows a sign stating: 


“New Cars Now on Sale.” 


Members of Diver’s staff explain rationing rules to prospects, get 
them to apply if they’re eligible. If ineligible, prospects are given a 
sales talk on used cars and service. Well-pleased with results, Diver 
is urging other dealers to try the experiment. 


Oil Dispensing 
Equipment Released 


DETROIT. — All repair shop 
equipment, frozen by Order M- 
68-C, is released for sale as of 
March 28 by an amendment to 
this order just released. 
Excepted are gasoline storage 
tanks having a capacity of 65 
gallons or more and gasoline 
pumps. 

Even in the case of this equip- 
ment, the original freeze order 
is modified to permit replace- 
ment if the repair of existing 
equipment cannot be made on 
the premises where that equip- 
ment is located, and when re- 
placement does not constitute 
an increase of facilities. New 
equipment must be of same de- 
sign and type as that which it 
replaces. Replacements of 
pumps nine years old or older 
that become faulty from natural 
causes can be made in any 
instance without recourse to an 
appeal. 

Provision for special attention 
will be provided in approxi- 
mately a week, in a new order 
TD-215 that is now coming 
through OPC and which will 
permit a ruling on those cases 
where it can be shown that new 
dispensing facilities are needed 
to further the war effort. 


Service: 
Priority Aid 
Given Distribution 


Of Supplies 


WASHINGTON. — Priority prob- 
lems of distributors, wholesalers 
and jobbers will be simplified by 
the use of a new application form 
which has been designed for their 
special use. The new form, to be 
known as PD-1X, will be available 
soon after April 1. 

Insofar as materials and supplies 
can be made available without in- 
terfering with the war effort, pri- 
ority assistance will be given to 
distributors, wholesalers, etc., who 
apply on the new form so that they 
can keep sufficient stocks on hand 
to maintain essential productive 
and service industries in operation. 

In recent months, distributors 
have been hesitant to make deliv- 
eries to retailers and other impor- 
tant users who cannot furnish pri- 
ority rating certificates, because 
the distributors were afraid that 
they would not be able to replace 
the material in their own inven- 


tories. 
ss 


Stickers Ordered 
Off Trucks 


DETROIT.—OPA has ordered re- 
moved pool stickers from all ve- 
hicles that are not new passenger 
automobiles. Rationing Order No. 
2-A, as amended, defines a new pas- 
senger automobile as a passenger 
vehicle, including a taxi, having a 
seating capacity of not more than 
ten persons; commercial vehicles, 
or trucks, or vehicles not built on 
a standard or lengthened passenger 
car chassis are not within the defi- 
nition of new passenger automobile. 

Thus pool stickers should be re- 
moved from the following vehicles 
not built on a standard or length- 
ened passenger car chassis: (1) any 
commercial or truck chassis, or cab 
and chassis, with or without body 
attached; (2) any “Suburban Carry- 
all” mounted on a commercial or 
truck chassis, whether or not 
adapted to carrying passengers. In 
addition, pool stickers should be re- 
moved from the following vehicles, 
regardless of the type of chassis on 
which mounted: 

1. Any “Sedan Delivery,” “Coupe 
Pickup,” “Cab Pickup,” “Cab and 
Box,” “Panel,” “Stake,” or “Plat- 
form,” built primarily for the pur- 
pose of transporting merchandise 
and not for the purpose of carry- 
ing passengers; 2. Any “Ambu- 
lance,” “Hearse,” or “Station Wag- 


on.” 
; e* -+ ¢ 


New Station Wagons 
Going to U. S. 


WASHINGTON.—The entire sup- 
plyply of station wagons will be 
required to meet Army and Navy 
demands, the War Production 
Board announces. 


Precedent-Making: 


DIGEST EDITION 


Court Frees N.Y. Dealer 
Of Building Lease 


Special to Automotive News 

NEW YORK.—Automobile deal- 
erships forced out of business by 
government priority restrictions 
cannot be held to the terms of any 
leases for space they might have 
after the date when their busi- 
nesses were stopped by government 
order, it was ruled in a precedent- 
making decision handed down last 
week by Justice Harold J. Craw- 
ford in Municipal Court in Elm- 
hurst, Queens. 

Adoption of the same legal pro- 
cedure by other courts would mean 
that automobile, tire, refrigerator, 
radio and typewriter dealers and 
others affected by recent govern- 
ment emergency freezing orders, 
may be enabled to cancel costly 
long-term leases which were signed 
when those businesses were not 
vital to the war effort. 

Justice Crawford’s direct decision 
was that Hannan Sales and Serv- 
ice, Inc., operating an automobile 
sales agency at 43-12 Queens boule- 
vard, Long Island City, was not re- 
quired to pay rent for space to 
the Colonial Operating Corp. of 
Manhattan for last December, Jan- 
uary and February or any subse- 
quent months in the lease between 
them which was to have run to 
Jan. 31, 1943. 

The operating company insti- 
tuted the action to recover rents 
claimed to be due under the lease. 
The automobile sales company of- 
fered as a defense that “on or 
about Jan. 1, 1942, the Office of 
Production Management, by virtue 
of authority granted by the Con- 
gress of the United States, ordered 
the prohibition of the sale of pas- 
senger automobiles (referring to 
1942 model passenger automobiles 
and/or any automobile which had 
been used less than 1,000 miles) 
until Jan. 15, 1942, and this order 
was subsequently extended to in- 
clude sales of new automobiles up 
to Feb. 2, 1942; and that on Jan. 
20, 1942, a further order was issued 


Public Confusion 


Cited in Buffalo 


BUFFALO. — Public confusion 
and misunderstanding as to who is 
eligible to buy a new passenger 
automobile is believed to be largely 
responsible for the small percen- 
tage of new passenger cars which 
have moved out of Erie County 
automobile dealers’ hands since 
March 2, according to P. J. Hunt, 
president of the Buffalo Automo- 
tive Trade Assn. 

“Erie County’s quota for the first 
90 days has been set at 886 units, 
or approximately 10 a day. In the 
first 19 days only 24 units have 
been released, or just a little better 
than one-tenth of the allotted 
quota.” 


Ordnance and Aircraft: 


CIO, AFL Drop 


sure, CIO and AFL leaders last 
week abandoned their demands for 
Sunday double-time pay and an- 
nounced they would forgo all over- 
time pay within limits of the 40- 
hour week, regardless of what days 
are worked, in war industries. 

The new policy, adopted at the 
request of President Roosevelt and 
Donald Nelson, is expected to head 
off legislation designed to abolish 
the 40-hour week and overtime 
pay. 

Other war-labor developments of 
the week: 


Labor and management in De- 
troit war plants adopted the War 
Board’s 10-point program to speed 
armament production, despite min- 
or clashes between the two factions 
at Tuesday’s meeting. 

C. E. Wilson, president of Gen- 
eral Motors, and Walter Reuther, 
UAW-CIO director, will debate the 
widely-discussed “Reuther Plan” at 
a press conference Tuesday. 


Behind closed doors, GM and 


by the Office of Production Man- 
agement prohibiting the manufac- 
ture of passenger automobiles.” 

The dealer argued that this put 
the company out of business, and 
that since the action was by order 
of the government, the concern 
could not be held to the terms of 
its lease. The dealer firm also put 
in a-counterclaim for return of a 
$500 guarantee deposit placed with 
the management corporation at the 
time the lease was signed. 

Upholding the dealer, Justice 
Crawford declared in a lengthy de- 
cision that while legal precedent 
for the factual situation presented 
appeared to be lacking, there were 
causes analogous in principle. He 
found that on the question of fact 
as to use of the premises the in- 
tention of both the landlord and 
tenant, as expressed in the lease, 
was solely to provide for new cars, 
and pointed out that the tenant 
maintained a separate office and 
lot for display and sale of used 
cars. 

“The great weight of authority,” 
Justice Crawford held, “is to the 
effect that such a government act 
or decree destroys the subject mat- 
ter of the contract and makes per- 
formance impossible, and thereby 


terminates the lease.” 
* *¢ # 


Dealers Selling 
Blackout Material 


TOLEDO. — A plan to keep 
America’s automobile dealers in 
business during the war by con- 
verting their shops into “depots” 
for the sale of blackout materials 
and other civilian defense supplies, 
has been launched here by officials 
of Willys-Overland Motors. 

George Harold Bell, director of 
sales for the company, said the 
plan is based on results of the re- 
cent Willys survey among dealers, 
which showed that a large percen- 
tage of the dealers are interested 
in using their shops as sales cen- 
ters for defense equipment. 

“We have obtained exclusive dis- 
tribution rights on blackout shades 
manufactured by one of the largest 
firms in the business,” Bell ex- 
plained, “and are now busy assign- 
ing territories to retailers who re- 
plied to our survey.” 

eee 


400 Tenn. Dealers 


Hear McCormick 

NASHVILLE, Tenn. — About 400 
automobile men attended the an- 
nual meeting last week of Tennes- 
see Automobile Dealers Assn. Cyrus 
McCormick, OPA official, said fro- 
zen cars “would melt like the snow 
when the people became familiar 
with rationing plan.” 

. C. Mahan, of Knoxville, was 

elected president. 


Demand 


For Double-Time Pay 


DETROIT. — Acceeding to pres- 


UAW officials continued negotia- 
tions on a new GM-UAW contract. 
os 


Nash to Make 
Navy Planes 


WASHINGTON.—The Navy an- 
nounced last week that a contract 
had been awarded to the Nashe 
Kelvinator Corp. for construction 
of naval aircraft. 

A Naval spokesman 
“that the engines will be construct- 
ed at Kenosha, Wis., and that the 
rest of the parts for the planes will 
be made at Detroit, Grand Rapids 
and Milwaukee. The planes will be 
assembled at New Orleans.” 

The four-motored ships are du- 
plicates of the long-range Vought- 
Sikorsky flying boat, “Excalibur.” 

George W. Mason, president of 
Nash-Kelvinator, said Charles T. 
Lawson and Gray Bernard, both of 
Detroit, will be general manager 
and production chief, respectively, 
of the New Orleans plant. 
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